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Publisher Revenue Sharing Program

Annual monetary benefit
Recognizes critical contribution publishers make to 
JSTOR’s success as a: 

Trusted archive
Shelf-space savings option for libraries
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Publisher Revenue Sharing Program

3 Components:
Publisher Revenue Pool (2002)

Equals 15% of total gross annual access fees paid by 
libraries
Calculation= a title’s total pages (page unit) and number of 
institutions licensing the collection(s) in which title is 
included (pool share)
Title eligibility= Moving Wall of 7 years or less; ceased titles
also eligible

Moving Wall Supplemental Payment (2005)
Moving Wall of 5 or 4 years= $1,300 per title
Moving Wall of 3 years or less= $2,000 per title
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Publisher Revenue Sharing Program

Additional Revenue Pool (2008)
Equals additional 5% of total gross annual access 
fees paid by libraries
20% of pool allocated to titles with back runs of 
80,000+ pages
80% of pool recognizes title usage
Titles must be vested

• Moving Walls of 7 years or less
• Available in archive for at least 5 years
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Publisher Sales Service

JSTOR facilitates the sale of articles on behalf of 
participating publishers via JSTOR website
Enables anyone without access to JSTOR to 
purchase single articles from available back issues
Opt-in program. No charge to publishers.
Publishers may exclude:

Specific articles
Article types (e.g., book reviews)
Entire year or range of years
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Publisher Sales Service

Article Purchase Price = 
Base Fee + Service Fee + Applicable Sales Tax/ 
VAT/GST
Publishers set base article fee

May set different rates for different journals
May not set different rates for articles within 
same journal

JSTOR adds $4 fee per transaction to offset 
administrative, server, and user-support costs
JSTOR provides quarterly transaction summaries 
with payment to publishers
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Publisher Sales Service: User Response Page



l Revenue Generating Programs/JSTOR Newcomers Workshop September 22, 2009  8

Publisher Sales Service: Alternate Access Options
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Publisher Sales Service: Top 10 disciplines by articles sold

*Articles from 50 disciplines are available for sale

Business

History

Economics

Sociology

Literature

Biological Sciences

Education

Religion

Statistics

Anthropology
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Publisher Sales Service: Benefits

For Researchers:
Enhanced access to scholarly literature
Economical– purchase just what you need

For Publishers:
Reach a new market of unaffiliated individuals
Add a new revenue stream
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The Corporate Collection

Separate collection expands outreach beyond 
educational and not-for-profit institutions to the 
commercial sector
Meets research needs beyond the academy
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The Corporate Collection

Optional: Publishers decide whether to participate.
Stability: Publishers agree to remain in the collection 
for an initial 3-year term and then continue on a year-
by-year basis.
Pricing: Collection price based on usage.
Revenue Pool: Equals 50% of annual fees paid by 
corporations for all participating journals.
Payment: Based on per-title usage within the 
collection for the calendar year.  
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The Corporate Collection: Benefits

Increase access to your journals for the corporate 
sector.
Realize an additional revenue stream.
Build awareness for your current issues and 
publishing program.
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Individual License to JSTOR

Unaffiliated researchers will be able to license the 
JSTOR archive on a monthly basis (rolling subscription)

Membership organizations will have option to offer 
members an annual subscription at a discounted rate

Launch date for new access program: Spring 2010
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Questions?
Bruce Lyons
Associate Director, Programs and Benefits
Content Development
JSTOR
149 Fifth Avenue
New York, NY 10010
(212) 358-6407 
(212) 358-6499 Fax
Email: Bruce.Lyons@jstor.org
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